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H.E. Okechukwu Enelamah, Minister of Industry, Trade and Investment.

STRENGTHENING THE U.S.-NIGERIA
TRADE RELATIONSHIP
On March 29, Corporate Council on Africa
co-hosted the U.S.-Nigeria Institutional
Investor Roadshow and Business Forum
with the Federal Republic of Nigeria, the
U.S. Department of Commerce and the
U.S. State Department. The forum served
as a platform for Nigerian and American
government representatives to interact with
the private sector ahead of the governmentto-government U.S.-Nigeria Binational
Committee (BNC) meeting on March 30.
The forum, hosted at the St. Regis Hotel
in Washington, DC, kicked off with a
networking lunch, where CCA President
and CEO, Stephen Hayes, officially
welcomed dignitaries and attendees. After
the lunch, Mr. Hayes officially opened the
forum with brief remarks that emphasized
the Council’s strong ties with Nigeria and
its commitment to continue to build that
relationship.
U.S. representatives, Hon. Arun Kumar,
Assistant Secretary for Global Markets,
U.S. Department of Commerce and Peter
Barlerin, Acting Deputy Assistant Secretary
for West Africa and Economic Policy, U.S.
Department of State spoke next. Hon.

Kumar highlighted BNC’s work so far and
why Nigeria remains a key priority for the
U.S. He also spotlighted the Department
of Commerce’s Investor Roadshow series,
which launched last year in New York to
improve investment opportunities and the
business climate in sub-Saharan Africa.
State Department’s Barlerin emphasized
Nigeria’s role as an anchor in West Africa.
According to Barlerin, the focus should be
on youth development as the foundation
for ensuring Nigeria’s prosperity. That focus
is reflected in the large number of YALI
participants from Nigeria.
ECONOMIC CHALLENGES AND
BUSINESS OPPORTUNITIES
The Nigerian delegation led, by H.E.
Okechukwu Enelamah, Honorable
Minister of Industry, Trade and Investment,
presented opportunities for investment in
Nigeria in sectors including manufacturing,
agriculture, transportation, and mining.
Seven Ministers and Ministers of State
made presentations. In addition to Hon.
Minister Enelamah, H.E. Rotimi Chibuike
Amaechi, Minister of Transportation; H.E.
Audu Innocent Ogbeh, Hon. Minister of
Continued on next page...

This letter has
generally been
written as a report
to our membership
and others who
have followed the
Corporate Council on
Africa over the years.
With the acquisition
of the Africa Travel
Association, the
outreach expands by
Stephen Hayes
several thousand and
we reach another sector focused almost
exclusively on Africa. In the last letter, I
spoke of the success of the summit and
our plans for 2016 as a means to support
our membership. I would like to use this
column to address the challenges the
organization faces.
Certainly, foremost of our challenges will
be properly assimilating tourism, and its
vast audience of businesses, including
the hospitality industry as well as the
vast network of travel agents, fully into
the agenda of the Corporate Council on
Africa. Tourism can be a major driver of
economies for Africa, but the industry will
require the parallel development of sectors
such as power, infrastructure and financing
if tourism is to develop to its full capacity.
Right now, there is not one country in
Africa that is meeting its current power
needs, let alone the needs of the future.
Most are not even at fifty percent of their
current power needs. Adequate power
supplies for lodging and internet alone will
be critical, as well proper roads, ports and
housing.
Another major challenge for the
organization will be continuing to
improve and deepen services to members.
As businesses get more serious about
investing in Africa, the expectations upon
the Corporate Council on Africa from its
membership commensurately deepen and
broaden as well. Members are increasingly
asking us to provide greater data, identify
potential partners, and become stronger
advocates on trade policies that allow U.S.
companies more favorable entry and access
to the African marketplace.
Continued on page 7...
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H.E. Audu Innocent Ogbeh, Hon. Minister
of Agriculture & Rural Development
presented next on opportunities in
Agriculture. Min. Ogbeh pointed out that
despite the fact that $5 million USD is
spent every day on rice and $1.2 billion
on milk products, 37 percent of Nigerian
children remain malnourished. “We need
partnerships, technology and finance for
agriculture,” said Min. Ogbeh. Target areas
include rice processing, wheat processing,
improved cattle breeding, nuts such as
cashews, fruits and honey production.
Hon. Arun Kumar, Assistant Secretary for Global
Markets, U.S. Department of Commerce
All that produce and other goods need
a way to get across the country and to
Agriculture & Rural Development; H.E.
ports. According to H.E. Rotimi Chibuike
Usani Uguru Usani, Hon. Minister of Niger Amaechi, Minister of Transportation, an $8
Delta Affairs: H.E. Suleiman Hussaini
billion USD commercial railway linking
Adamu, Hon. Minister of Water Resources; Lagos to Kano will be operational in May.
H.E. Hadi Abubakar Sirika, Hon. Minister
Min. Amaechi also highlighted investment
of State for Aviation; and H.E. Abubakar
opportunities at Nigerian ports. Minister
Bawa Bwari, Hon. Minister of State for
of State for Aviation, H.E. Hadi Abubakar
Solid Minerals all gave brief synopses of
Sirika, presented on opportunities in
their portfolios.
aviation. He stated that Nigeria is a natural
Hon. Minister Enelamah presented first and hub with four major international airports
that serve about 13.6 million passengers a
gave an overarching narrative on Nigeria’s
year.
economic policy and strategy. According
to Minister Enelamah, Nigeria aims to be
The Nigerian ministerial presentations were
one of the top 20 economies in the world
capped by a presentation from the Nigerian
by 2020. To accomplish this, the country is Investment Promotion Commission’s
focused on accelerating investments in non- (NIPC) Mrs. Ladi Hauwa Katagum, Acting
oil sectors to diversify Nigeria’s economy
Executive Chairman. According to Mrs.
and supporting local micro-enterprise
Katagum, despite challenges presented by
to jumpstart its industrial revolution.
foreign exchange regulations and Boko
Other priorities include building stronger
Haram, Nigeria still offers the highest ROI
institutions, and creating an enabling and
in Africa at 35%-45%.
business friendly environment to ease doing
PRIVATE SECTOR RESPONSE
business in Nigeria.
Six institutional investors doing business
in Nigeria were given a few minutes to
respond to presentations and discuss the
challenges they face doing business. They
included Rick Johnston, Citi; Fernando
Docters, Standard Bank of South Africa;
Corey J. Passarella, Carlyle Group; Wale
Adeosun, Kuramo Capital; Stephen
Cashin, Pan African Capital Group, LLC;
and Jon Vandenheuvel representing Ogun
Guangdong Free Trade Zone and Africa
Atlantic Holdings.
Rick Johnston, Fernando Docters and Corey
Passarella all emphasized the importance of
H.E. Audu Ogbeh, Minister of Agriculture and Rural
enabling policies and transparent practices
Development
that alleviate risks and encourage investors

H.E. Usani Uguru Usani, Hon. Minister of Niger
Delta Affairs, chats with attendees at the forum.

to invest. Mr. Adeosun recommended
that the roadshow go on the road to the
business capitals of the United States,
including New York, Chicago and San
Francisco for the Nigerian government to
reach additional private sector investors.
Mr. Vandenheuvel also touched on
policy predictability and emphasized the
fact that Nigeria’s competition is truly
global. To compete on the world stage,
the Nigerian government will need to
invest in infrastructure to support its
farmers and manufacturers. “Farming is
a global business,” Vandenheuvel said.
“The Nigerian farmer’s competition is not
another farmer in Nigeria, it’s the farmer
in Brazil and in the United States, who has
access to much better infrastructure.”
For more information on the U.S.Nigeria Institutional Investor Roadshow
and Business Forum with the Federal
Republic of Nigeria including ministerial
presentations and photos, please visit
usnigeria.africacncl.org.

CCA President and CEO, Stephen Hayes, welcomed
delegates and attendees

Attendees at the U.S.-Nigeria Investor Roadshow and Business Forum
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SEEKING A BETTER WAY TO BUILD AFRICA’S MARKETS

Day three of the 10th WTO Ministerial Conference, Nairobi, December 17, 2015.
Photo: © WTO. Courtesy of Admedia Communication via Flickr

On February 18, the Corporate Council
on Africa’s Trade Working Group held “A
Readout on the 10th WTO Ministerial
Conference in Nairobi,” featuring Mark
Linscott, Assistant U.S. Trade Representative
for WTO and Multilateral Affairs of
the Office of the United States Trade
Representative. Cara Morrow, Deputy
Assistant U.S. Trade Representative for

WTO and Multilateral Affairs, and Erland
Herfindahl, Director for Central and East
African Affairs, also shared their insights.
Responding to interest in the outcome
of the WTO Ministerial, Mr. Linscott set
the stage by describing efforts by WTO
Members to create a trade package that
would respond to the needs of developing
countries while still adhering to WTO

disciplines. Although countries hold
different positions on whether to continue
with the Doha Development Round, the
WTO Ministerial Conference in Nairobi
was viewed as an overall success, leading
to important outcomes on agriculture
export competition, an emerging framework
for food aid, a fixed time table for removal
of all export subsidies, rules of origin for
least developed countries (LDCs), and
a decision on how waivers for services
market access can be offered to LDCs.
Looking forward, WTO Members agreed
that there must be a better way to build
Africa’s markets through implementation
of existing WTO commitments, such
as technical barriers to trade (TBT) and
sanitary and phytosanitary (SPS) measures,
while reaffirming regional trade efforts. In
addition, the previous focus on a “single
undertaking” approach under the Doha
Development Round is shifting to a more
flexible approach through plurilateral
agreements among willing WTO members.
The Council’s Trade Working Group’s
work on regional trade facilitation, which
is particularly focused on the East African
Community (EAC) and Common Market
for Eastern and Southern Africa (COMESA),
can link to and support these future efforts
through the WTO.

MINING AFRICA’S CORPORATE DATA
On March 17, the Corporate Council on
Africa’s ICT working group hosted Greg
Cohen, the Executive Director and CoFounder of Asoko Insight and Jonathan
Berman, the Author of Success in Africa
and Board Member, Asoko Insight for a
discussion on accessing Africa’s Corporate
Data and scalable due diligence solutions.
Mr. Cohen and Mr. Berman underscored
the difficulties in collecting data and the
implications for both investors and local
companies due to the information gap.
Local companies in sub-Saharan African
growth markets have limited investor
relations capacity, are unable to market
themselves adequately to regional and
international markets, and have difficulties
raising capital from both debt and equity
markets. Access to finance, as well as the
misallocation of finance, is a key inhibitor
to more rapid economic growth across subSaharan Africa.
At the same time, a growing ecosystem
of innovative data companies focused
on Africa is addressing the issue through
scalable technology, efficient data
collection strategies and migrating human
networks onto the Internet. The newly

available platforms can be used to mitigate
risk, cut costs, expand opportunity and
improve customer relationships.
Mr. Cohen highlighted that while a lot of
the data already exists, particularly in the
corporate space, the main challenge is
tapping into isolated pockets of bulk data,
creating linkages and maintaining quality
assurance. Mr. Cohen explained how
Asoko has succeeded in differentiating its
service delivery by combining technology
and bulk data collection with a significant
investment in on-the-ground data gathering
resources. Local teams that maintain close
relationships with profiled companies play
a central role in updating and verifying
information.
Challenges faced by Asoko include
delays in the collection of accurate data
due to low levels of digitization, lack of
transparency, and the high cost of obtaining
the data.
In the near future, Asoko’s platform will
allow any investor, multinational or local
corporates to screen in-depth information
on private companies across key African
growth markets, all online.
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Greg Cohen (far right) and Jonathan Berman (to his
left) at CCA’s ICT Working Goup meeting

THE STATE OF
AFFAIRS IN
GUINEA
On March 18,
2016, the Corporate
Council on Africa’s
hosted Honorable
Dennis Hankins, U.S.
Ambassador to the
Republic of Guinea.
In his opening
remarks, Ambassador
Hankins noted
Guinea’s significant
reforms in its military
Amb. Dennis Hankins
and gendarmerie, as
well as the government’s plans to increase
investment and development. He also
indicated that the current government,
composed of technocrats, is focusing on
strengthening the health infrastructure post
Ebola.
The Guinean government is prioritizing the
development of the power sector, including
solar and hydroelectric power, which can
transform Guinea into a net exporter of
power to the West African region. Amb.
Hankins said in his short time in Conakry,
he has already witnessed four major deals
involving American companies in the
energy and commodity sectors.

President Barack Obama and First Lady Michelle
Obama greet His Excellency Alpha Conde, President
of the Republic of Guinea, and Mrs. Djene Kaba
Conde on August 5, 2014.

The Ambassador noted the government’s
plans to move from exporting minerals
to adding value and developing the
infrastructure that sustains the mining
industry. According to Amb. Hankins,
Guinea possesses tremendous potential in
agriculture, telecommunications, mining,
and energy.
Amb. Hankins concluded his presentation
by stating that the Guinean government is
ready to work with U.S. companies with
more business and investment friendly
ministers. The Guinean government desires
to see more U.S. investment in the country,
in order to bolster Guinea’s reputation and
credibility.

Inga I and II

SAYING YES TO INGA

Bruno Kapanji

The Corporate
Council on Africa’s
Congo Working
Group welcomed
back H.E. Bruno
Kapanji, the
Democratic Republic
of Congo’s lead for
the Agency for the
Development and
Promotion of Grand
Inga, (Agnese de
Développement et de
Promotion du Grand

Inga (ADPI).
Minister Kapanji reminded members that the
dam owes its name to a misunderstanding;
when a British explorer asked the local
population the name of the falls, they
responded “Yinga” which meant yes. It is
therefore time that the world says “Yes”
to the $12 billion power project that is
expected to produce 4,800 megawatts
initially, and a staggering 50,000 megawatts
upon completion.
The project is designed as a Public Private
Partnership. Currently, three consortia have
been selected through an open bid process:
ACS Cobra lead by Spain, SNC Lavelin lead
by Canada and Three Gorges lead by China.
It is expected that the final contract will be
awarded in September 2016.
The project will entail three components:
redirecting part of the river to achieve the
necessary water supply, the construction of
the dam, and constructing the plant (with
a capacity of 4,800 MW) and transmission
lines. Minister Kapanji also highlighted
business opportunities in three key areas:
project financing, capital and supplying
services.
The construction of transmission lines will
allow power to be supplied to South Africa,
the mining sector in the D.R. Congo and
the central African region as a whole. Inga
could address South Africa’s current and
future energy deficits. The D.R. Congo and
South Africa signed a treaty in October
2015, which formulates the framework for
the delivery of power to South Africa. The
ratification of the treaty will launch the

development of Inga III and provide up to
2,500 MW of electricity to South Africa.
The project is expected to support energy
security, economic growth and regional
integration. The current existing dams,
Inga I and II, in operation since 1972 and
1982 respectively, generate 1,800 MW of
electricity. Inga III will produce 4,800 MW.
Other dams will in time complement the
initial projects and will support power lines
to northeastern and west African nations.

Minister Bruno Kapanji and working group
attendees

The Inga project is well aligned with the
African Development Bank’s priorities under
its new leadership, President Akinwumi
Adesina, who described energy as “the
lifeblood of any society and the passport to
economic transformation.”(1) The AfDB’s
current energy portfolio is close to $11
billion with most of the portfolio consisting
of generation and distribution projects
and significant support for regional energy
interconnections.
Some members observed that in the 1930s
when the Tennessee Valley Act (TVA) was
signed, it had a transformational effect on
several American states, lifting them out of
the Great Depression. President Franklin D.
Roosevelt characterized TVA as an agency
that would be “a corporation clothed with
the power of government but possessed
of the flexibility and initiative of a private
enterprise.” TVA’s problem solving approach
addressed issues from power production
to flood control, malaria prevention to
reforestation. Grand Inga has the potential to
be such a corporation for Africa.
(1) http://www.afdb.org/en/news-and-events/
article/lighting-up-and-powering-africa-afdb-putsenergy-on-the-front-burner-of-africas-developmentagenda-15446/
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TRADE AND INVESTMENT
OPPORTUNITIES IN ETHIOPIA
Eric Trachtenberg of
McLarty Associates
and chair of CCA’s
Ethiopia Working
Group opened the
March 18 meeting
by stating that he
wanted the strategic
goals and objectives
of this working group
to be actionable and
achievable. He then
introduced the guest
Eric Trachtenberg
speaker, Florie Liser,
Assistant U.S. Trade Representative (USTR)
for Africa.
Ms. Liser focused her
discussion on the
trade and investment
climate in Ethiopia
and the government’s
goal to become a
newly industrialized
country. She opened
the discussion by
applauding the
Ethiopian government
for taking a strategic
Florizelle (Florie) Liser approach in
building its light
manufacturing and export capability across
key sectors of their economy, including
taking advantage of duty free access to
the U.S. market offered under the African
Growth and Opportunity Act (AGOA). Ms.
Liser noted that Ethiopian exports of leather
footwear under AGOA are growing rapidly,
and the sector has attracted significant
investment from China. She also stated that

since AGOA was extended for only ten
years (2025), she hoped the government’s
strategy is broader, focusing on the longer
term beyond AGOA. With respect to the
Ethiopian government’s goal to become
a newly industrialized country, Ms. Liser
stated that this effort could be advanced
if the government completed its WTO
accession agreement, which would also
increase Ethiopia’s competitiveness.
The question was raised if there were
things the government could do prior to
the completion of their WTO accession
agreement that could enhance trade and
investment. Ms. Liser encouraged Ethiopia
to improve the business environment by
addressing some of the challenges raised by
U.S. and other businesses, and by making
reforms in key trade-facilitating sectors such
as telecommunications and banking. Others
mentioned the importance of working with
the private sector, including through the
Ethiopian Chamber of Commerce.
There were a number of issues that
were raised including foreign exchange
allocation, the drought and its possible
impact on trade, the development of the
livestock sector, and the need for additional
medical devices in the health sector. The
Ethiopian Embassy is aware of these issues
and is doing its part by facilitating meetings
with appropriate government officials. The
Embassy also offered to facilitate dialogue
with the Ethiopian Chamber of Commerce,
which includes both importers and
distributors as members.

CCA President and CEO, Stephen Hayes and Ethiopian Chamber of Commerce at the 2013 African Growth
and Opportunity Act (AGOA) Forum, which was held in Addis Ababa, Ethiopia
from August 9-13, 2013.
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INCREASING YOUR
IMPACT ON U.S.
FOREIGN POLICY
On Monday, March 14, CCA member
KRL International co-hosted a seminar
on the formation of U.S. foreign policy
with the Global Situation Room (GSR), in
partnership with Leadership Africa USA and
Corporate Council on Africa.
During the seminar, attendees gained
knowledge about the various actors
influencing U.S. foreign policy, from the
State Department and executive agencies
to Congress and external influencers such
as think tanks, trade organizations and
media. Presenters shared unique insights
based on decades of combined experience
working both inside and outside the U.S.
government.
“When it comes to policy formation,
nothing in Washington happens by
accident, and nothing happens in
isolation,” Riva Levinson, President and
CEO of KRL International, told participants.
“To achieve your policy objective you need
to engage all stakeholders in a coordinated
way,” she added.
Attendees included Washington-based
diplomats from African embassies including
Ghana, Burkina Faso, Niger, Angola and the
Democratic Republic of the Congo, as well
as representatives of several corporations
that do business in Africa. The seminar was
the second of its kind hosted by KRL and
GSR, with the inaugural session held at
IREX in November.
“I wish this seminar had been made
available on day one when I arrived in
Washington, D.C. It would have saved me a
lot of time and made me more productive,”
said the executive of a multinational
company who attended the first seminar.
The two consulting firms plan to hold their
next seminar at CCA in early May. This will
be a half-day session open to both African
embassy staff and private sector members
of CCA.

NEW MEMBERS

CCA welcomes new members Eversheds
Africa; John Deere & Company; Emery
Mukendi Wafwana & Associates, P.C.; and
Nigeria Mortgage Refinance Company.

CCA MEMBER PROFILES

RECENT EVENTS

African Strategy Partners Ltd. (ASP) is an
3/2: CCA’s Security Working Group presents independent consulting firm with associates
located in the U.S., Italy, UK, Germany,
“A Briefing by Ambassador Donald Koran,
Switzerland, Djibouti, Nigeria and
Director of J9 U.S. Africa Command”
Bangladesh.
ASP provides comprehensive business
advice for enterprises and entrepreneurs
wishing to conduct trade and investments on
the African continent.
ASP’s strength is to provide access to the
economic expanding 54 country, 1.1 billion
citizen, African market and help the client
implement their business objectives for
success.
The company works together with
enterprises, entrepreneurs, investment funds,
free trade zones and governments to achieve
the desired positive result.
ASP’s approach is to research, create,
modify, enhance and add value to the client

Amb. Don Koran (middle) Director of J9,
U.S.-Africa Command, speaking with CCA Vice
President, Amb. Robert Perry (R) and Member
Barbara Keating, President, Computer Frontiers,
Inc. (L).

3/9: CCA’s Congo Working Group
presents “An Update on Inga” with guest
speaker H.E. Bruno Kapanji, Head of the
Development and Promotion Agency for
Grand Inga (Agence de Développement et
de Promotion du Grand Inga (ADPI))

African Sunrise Partners LLC (ASP) is
a business intelligence/advisory firm
headquartered in New York. ASP helps
companies and investors make decisions
about when, where and how to do business
on the continent. ASP’s Managing Director
(MD) travels extensively across Africa
(40 trips to 14 countries since 2007) to
identify sectors and countries with strong
fundamentals and growth potential. ASP
offers analysis, perspective and advice
based on its MD’s on-the-ground meetings
with businesses, policymakers and
investors. ASP writes about capital goods,
transportation, power, electrical equipment,
agribusiness, consumer goods, information
and communications technology, financial
services and healthcare—covered in over 50
reports in the client library.

through its professional actions, which
deliver positive results.
ASP’s deep knowledge and experience in
Africa, enhances its capabilities to add
maximum value in helping our clients obtain
their goal in an effective and cost efficient
manner.
Adherence to the highest ethical standards
through its experienced international team,
ASP is able to bring together its dynamic
synergies to achieve positive solutions and
optimally satisfy clients’ needs.
ASP’s services include: business ventures,
international trade, financial investment
analysis, international relations, project
development and financing, and market
research and analysis.
ASP through its vast knowledge on Africa, is
the owner and publisher of Africa’s leading
web portals: www.EconomyAfrica.com,
www.DiplomacyAfrica.com and
www.DefenseAfrica.com.
For more information, please visit
www.AfricanStrategyPartners.com.

ASP offers matchmaking and advisory
services. Recent examples include finding
an experienced operating partner for a
locally-owned African restaurant chain;
connecting a US capital goods manufacturer
with private and public-sector buyers in key
African countries; and assisting an African
firm looking for a U.S. supplier of biogas
technology. ASP also provides network
introductions to potential local partners,
customers and other African sources.
ASP’s MD serves on the U.S. President’s
Advisory Council on Doing Business
in Africa (PAC-DBIA). The PAC-DBIA is
charged with providing recommendations
to the President, through the Secretary of
Commerce, on actions the U.S. government
can take to increase U.S.-Africa commercial
engagement. ASP’s MD serves as a conduit
for ideas from companies to the PAC-DBIA.
Learn more at www.afrsun.com or
www.afrsunstore.com (CCA members use
code CCA for a 10 percent discount), or
contact Melissa Cook at
cook@afrsun.com or +1 (845) 363-4622.

Congratulations to Acrow Bridge on winning Ex‐Im Bank's
"Deal of the Year" Award

DEAL OF THE YEAR
Minister Bruno Kapanji briefs members on
opportunities at Inga.

3/14: “Increasing Your Impact on U.S.
Foreign Policy” presented by CCA, CCA
member KRL International, The Global
Situation Room, and Leadership Africa USA
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PRESIDENT’S MESSAGE ...continued from front page.

Nigerian Minister of Industry, Trade and Investment, H.E. Enelamah (middle) with CCA’s West Africa Lead,
Ekenem Isichei (L) and Vice President, Amb. Robert Perry (R)

Furthermore, for those interested in
international programs, Africa is one of
the more exciting destinations of choice.
Central Asia and the Middle East are no
longer attractive or even viable destinations
and the markets elsewhere around the
world are fairly well-developed. Africa
also has a certain mystique of adventure to
some, where other regions no longer have
the appeal they once did for rather obvious
reasons. Therefore, as we strive to deepen
our service to our members, competition
is growing. It is well-known in Washington
that the Corporate Council on Africa turned
back a takeover attempt by the giant of all
business organizations, the U.S. Chamber
of Commerce, and other new organizations
have been created to meet certain niche
markets that will compete with our
programs. Fortunately, the opportunities in
Africa are so great that no one organization
can possibly meet the demand. However, in
any increasingly competitive marketplace,
we need to fine tune many of our
programs, look for new ways to serve the
membership, and eliminate those services
less needed. We will also need to find those
programs that allow us to complement the
work of others, including competitors.
The very successful U.S.-Africa Business
Summit held in Addis Ababa this past
February has allowed us to invest in some
consultants that are expert in fields such as
tourism and trade policy. It has allowed us
to bring in a person with strong research
skills who will be working to identify viable
business opportunities for our members
and for the members of our sister business
organizations in Africa. We also recognize
that to some the Corporate Council on
Africa remains one of the best kept secrets
in America when it comes as a resource on
Africa. We clearly need to strengthen and
expand our marketing, especially outside
the beltway. Like any other organization
inside the Beltway, it is too easy to become
7

myopic and react only to the sounds and
sights around us. We need to reach more
directly the practitioners on Africa that
work within the corporate structures of
American business for these are the persons
that will be able to use our services more
directly.
We will need to use social media more
effectively. Social media has become the
media of choice for the new generations
and success or failure may be determined
in many cases by how well we use social
media. We believe that our use of social
media helped increase dramatically the
participation at our summit as we moved
closer to the event. While we continue to
do more than one hundred working groups
for our members over the course of a year, a
key to the success of the Corporate Council
on Africa and many other organizations
and causes may well be determined by
how well we communicate through new
media. Our younger staff are eager to
move in this direction, but we also need a
generational balance in our communication
and outreach.
As we move forward, we will continue to
develop our stronger programs, including
the biennial U.S.-Africa Infrastructure
Conference, develop the U.S.-Africa
Tourism Conference and send more trade
missions into Africa than ever before. I
am not aware of any entity that sent more
trade missions to Africa last year than
the Corporate Council on Africa, but the
need is far greater than we can provide.
Nevertheless, we will be increasing that
number this year. As of this writing we are
projecting eight trade missions to Africa in
the last three quarters of 2016. The support
of our members has made much of this
possible, as has a very dedicated staff at the
Corporate Council on Africa. We hope that
you will be part of a very exciting 2016.
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3/17: CCA’s ICT Working Group presents
“Mining Africa’s Corporate Data: How to
Lower the Cost of Trade & Investment in
Africa Through Scalable Due Diligence
Solutions” with guest speakers Greg Cohen
Executive Director and Founder of Asoko
Insight; and Jonathan Berman, Author of
Success in Africa, and CCA Board Member,
Asoko Insight
3/17: CCA and the Business Council
for International Understanding present
a “Reception for U.S. Global Chiefs of
Mission in sub-Saharan Africa”
3/18: CCA’s Ethiopia Working Group
presents “Trade and Investment
Opportunities in Ethiopia” with guest
speaker Flori Liser, Assistant U.S. Trade
Representative for Africa, Office of the U.S.
Trade Representative, Executive Office of
the President
3/18: CCA presents “The State of Affairs
in Guinea” with guest speaker Honorable
Dennis Hankins, U.S. Ambassador to the
Republic of Guinea
3/22: CCA’s Mozambique Working Group
presents “Business Opportunities in
Mozambique” with guest speaker H.E.
Carlos Dos Santos, Ambassador to the
United States, The Republic of Mozambique

Amb. Carlos Dos Santos answers members’
questions on investing in Mozambique

3/29: U.S.-Nigeria Institutional Investor
Roadshow/Business Forum hosted by
CCA, Federal Republic of Nigeria, U.S.
Department of Commerce and U.S.
Department of State
3/30: CCA presents “Business Opportunities
under ‘VISION 2030’ - Kenya’s
Development Blueprint” with guest speaker
H.E. Ambassador Robinson Njeru Githae,
Ambassador of the Republic of Kenya to the
United States

ABOUT US
The Corporate
Council on Africa
(CCA), established
in 1993, is at
the forefront of
strengthening and
facilitating the
commercial relationship between the
United States and the African continent.

MEMBERS OF THE CORPORATE COUNCIL ON AFRICA
ABB, Inc.
ACDI/VOCA
Acrow Bridge
Adepetun Caxton-Martins Agbor & Segun
AECOM
Aeolus Kenya Limited
Africa Atlantic
Africa Business Portal
Africa Confidential
Africa Continental Holdings
African Strategy Partners
African Sunrise Partners
Afro Tourism West Africa Limited
AGCO Corporation
Albright Stonebridge Group
AllAfrica Global Media
Alpine Investments
Amarante UK Ltd.
American Cancer Society
Anadarko Petroleum Corporation
Ascot Company
Asoko Insight
Association of Equipment Manufacturers
AstraZeneca
Baker Hostetler, LLP
Black & Veatch
BlackIvy Group
Books for Africa
Boulle Mining Group
Business Books International
CAMAC International
Caterpillar, Inc.
Chevron Corporation
Cicada International
Citi
Cohen & Woods International
Computer Frontiers
Consolidated Contractors Company
ContourGlobal
Covington & Burling, LLP
Crowe Horwath
CTG Global
DAI
Dangote Group
Delphos International
Dentons US LLP
Development Finance International
DLA Piper, LLP
DLR Group
EAI Information Systems
Edelman
Elephant Global Holdings
EleQtra

Elizabeth Glaser Pediatric AIDS Foundation
Emerging Capital Partners
Emery Mukendi Wafwana & Associates
Endeavor Energy Holdings, LLC
Engility Corporation
ERHC Energy, Inc.
Essex Construction
Ethiopian Airlines
Exchange Data International
Eversheds Africa
ExxonMobil Corporation
Fayus, Inc.
FELTT
FMR Consulting, Inc.
Food for the Hungry
Ford Motor Company
Freeport-McMoRan
Freshfields Bruckhaus Deringer, LLP
General Electric Company
Gilead Sciences
Global Business School Network
Global Spectrum Energy Services, Ltd.
GoodWorks International
GrainPro, Inc.
GreenbergTraurig, LLP
Groupe Jeune Afrique
Hart Security
Heirs Holdings
Hess Corporation
Humana People to People
IBM Corporation
Index Brook Ltd.
Initiative for Global Development
International Conservation Caucus Foundation
International Green Structures
Investment Climate Facility for Africa
IREX
Iroko Pharmaceuticals, LLC
Jefferson Waterman International
JHPIEGO
John Deere
Khafra Engineering Consultants
Kosmos Energy
KRL International, LLC
Kupanda Capital
Law Offices of Kenneth G. Hurwitz
Lazare Kaplan International, Inc.
LEKOIL
Lockheed Martin International
MacLean Power Systems
Management Sciences for Health
Manchester Trade
Marathon Oil Company

McLarty Associates
Medtronic, Inc.
Microsoft Corporation
Minority Business Development Agency
Mota-Engil Africa
NBA South Africa Basketball
Nigeria Mortgage Refinance Company
Noble Energy, Inc.
One Thousand & One Voices
Pan African Capital Group
Petrolin Group
Philip Morris International
Pioneer Energy
Plexus Consulting
Polsinelli, PC
PricewaterhouseCoopers, LLP
Procter & Gamble
Project HOPE
R.S Logistical Solutions
Rabin Martin
Shell Oil Company
SkyPower Services ULC
SOC
South African Airways
Southern Star Shipping Company
Standard Bank of South Africa
Sunrock Institute
Symbion Power
Telkom SA
The Africa-America Institute
The Boeing Company
The Bridges Institute
The Coca-Cola Company
The Whitaker Group
Toucan Aviation
TransCentury
TSM Corporation
TUSKON
U.S. Africa Development Foundation
U.S. Pharmacopeial Convention
United Africa Group
United Bank for Africa
Varian Medical Systems
VeraDaniel & Company
Visa, Inc.
Vital Capital Fund
Walmart
World Cocoa Foundation
Yazmi USA, LLC
Zenith Bank
Zephyr Management
*As of April 2016
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KEEP UP WITH ALL THE LATEST CCA NEWS AND EVENTS!
twitter.com/corpcnclafrica
facebook.com/CorporateCouncilonAfrica
linkedin.com/company/corporate-council-on-africa

Scan this code
to your Smart Phone
to get instantly
connected to CCA

